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PROPERTY SUMMARY

PROPERTY HIGHLIGHTS

* Prime Visibility & Access: Over 450 feet of frontage on Texas Avenue S (£51,113 VPD)
and high traffic counts on Harvey Mitchell Parkway (37,610 VPD). This prime location
ensures steady foot traffic from students, locals, and professionals alike.

e Nearby Key Destinations: Just 2 miles from Texas A&M University (77,000+ students),
student housing, and A&M Consolidated High School.

¢ Surrounding Retail & Dining: Close to Walmart, Tractor Supply, Schlotzsky’s, & more.

¢ Healthcare Access: Located 2 miles from Baylor Scott & White and St. Joseph Health
hospitals.

¢ |deal Tenants Include: Medical & Dental Offices, Full-Service Restaurants, Nail Salons
& Personal Services, General Retail

OFFERING SUMMARY

Lease Rate: Call For Lease Rate
Available SF: +22,500 SF
Parking: 190 Spaces
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SITE PLAN
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RETAILER MAP
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Site Demographic
Summary
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THE TEXAS A&M ADVANTAGE

BIG SIX

Big 6 -State Highway 6 Expansion

The "Big 6" Project is a transformative infrastructure initiative by TxDOT designed
to modernize the SH 6 corridor, the primary economic artery of the Brazos Valley.
Extending 1.5 miles from SH 21 to SH 40, this project is more than just a road
expansion—it is the foundation for the region’'s next decade of growth.

Why This Matters for Your Investment

* Enhanced Accessibility: With the expansion from four to six lanes and the
introduction of advanced Diverging Diamond Interchanges (DDI) at key
hubs like University Drive, commute times will drop and "last-mile” access to
residential and commercial zones will drastically improve.

= Economic Resilience: As one of the fastest-growing counties in Texas, Brazos
County is seeing rapid appreciation. This project ensures the infrastructure
keeps pace with demand, attracting high-tier retail, medical facilities, and
corporate employers to the corridor.

* Modern Lifestyle Integration: Beyond the highway, the project includes
shared-use paths for pedestrians and cyclists, creating a more connected,
walkable, and vibrant community environment.

* A Regional Powerhouse: SH 6 is a critical link in the "Texas Triangle.” These
upgrades solidify College Station as a premier destination for business and
talent, securing the long-term desirability of nearby real estate.

For more information visit: https://www.txdot.gov/thebig6/project-overview
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INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

A BROKER is responsible for all brokerage activities, including acts performed
by sales agents sponsored by the broker.

A SALES AGENT must be sponsored by a broker and works with clients on behalf
of the broker.

A BROKER'’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the
broker represents):

Put the interests of the client above all others, including the broker’'s own
interests;

Inform the client of any material information about the property or
transaction received by the broker;

Answer the client’s questions and present any offer to or counter-offer from
the client; and

Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s
agent through an agreement with the owner, usually in a written listing to sell or property
management agreement. An owner’s agent must perform the broker’'s minimum duties
above and must inform the owner of any material information about the property or
transaction known by the agent, including information disclosed to the agent or subagent
by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing
to represent the buyer, usually through a written representation agreement. A buyer’s
agent must perform the broker's minimum duties above and must inform the buyer of
any material information about the property or transaction known by the agent, including
information disclosed to the agent by the seller or seller's agent.

Riverstone Companies, LLC 9008522
Licensed Broker [ Broker Firm Name License No.
or Primary Assumed Business Name

James Jones 545598
Designated Broker of Firm License No.
Licensed Supervisor of Sales Agent/ License No.
Associate

Angela Lasell 687879
Sales Agent/Associote’s Name License No.

Buyer/Tenant/Seller/Landlord Initials

Regulated by the Texas Real Estate Commission
TXR-2501

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties
the broker must first obtain the written agreement of each party to the transaction.
The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker’s obligations as an intermediary. A broker who
acts as an intermediary:

¢ Must treat all parties to the transaction impartially and fairly;

e May, with the parties’” written consent, appoint a different license holder
associated with the broker to each party (owner and buyer) to communicate
with, provide opinions and advice to, and carry out the instructions of each party
to the transaction.

e Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a
written offer; and

o any confidential information or any other information that a party specifically
instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a
transaction without an agreement to represent the buyer. A subagent can assist the
buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN
WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the
representation agreement.
e Who will pay the broker for services provided to you, when payment will be made
and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information
purposes. It does not create an obligation for you to use the broker’s services. Please
acknowledge receipt of this notice below and retain a copy for your records.

info@riverstonecos.com (979) 431-4400
Emaiil Phone
jim@riverstonecos.com (979) 431-4400
Emaiil Phone
Email Phone
Angela.Lasell@riverstonecos.com (979) 676-3122
Email Phone
Date

Information available at www.trec.texas.gov
IABS 1-0 Date



	Cover Page
	Property Summary
	Additional Photos
	Retailer Map
	Riverstone Commercial Template (Esri 2024) (1).pdf (3)
	Additional Photos
	Additional Photos
	Additional Photos
	Additional Photos
	Angela_(1).pdf



