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Multi-parcel commercial offering featuring a highly adaptable freestanding building and two \x’f/ﬂ Coastal Dreams kWISLANDLIFE

adjacent lots on a high-visibility corridor. REAL ESTATE
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EXECUTIVE SUMMARY

PRICE $1,195,000 | BUILDING SIZE 3,671 SQ FT | LOT SIZE 0.69 ACRES | PRICE/SF (BLDG) $271.04*

Coastal Dreams Team at Keller Williams Island Life Real Estate is pleased to present a unique commercial value-add opportunity located at 4275 S Access Rd,
Englewood, FL. This multi-parcel assemblage consists of a 3,671 SF modern industrial flex building and two contiguous vacant lots, totaling approximately 0.69
acres. Positioned along the high-growth SR-776 corridor, the site boasts 200 linear feet of direct frontage with exceptional visibility. The property benefits from
robust traffic volume, with 2025 estimates placing daily counts between 28,000 and 30,000+ vehicles.

INVESTMENT HIGHLIGHTS

3 R: F :"b

PRO FORMA NOI: $60,204 .

AeCallRd

ot e S MecallRd 1276 & A

CAP RATE (Building): 6.11% S Mecall Rd ’ ' ]

INVESTMENT TYPE: Value-Add / Owner-User | g

CG ZONING (Commercial General): The highest-flexibility £

commercial tier in the county, supporting retail, medical ]

plazas, professional offices, or hospitality.

FLOOD ZONE X: Preffered Flood Zone

TRAFFIC COUNTS: 30,000+ AADT e Versatile Flex Space: The primary building features brand-new finished concrete floors, architectural
open-beam ceilings, and a layout easily divisible into two separate units for multi-tenant leasing

YEAR BUILT: 1985 / 2023 Renovated L Te. N _ ,

e Infrastructure Ready: Recent capital improvements include a new commercial roof (2020), upgraded
. HVAC units (2019), and a brand-new 200-amp electrical panel (2023).

PARKING: Existing & Expandable (Vacant Lots) e Development Potential: The included vacant lots provide immediate value-add potential for site
expansion, additional structures, or premium parking ratios to support national retail or medical
tenants.

o Affluent Demographic: The surrounding trade area is characterized by a stable, high-net-worth
"Senior Styles" population, with over 81% of households falling into the 'Senior Escapes', 'The Elders' &
‘Silver and Gold’ tapestry segments.

*The offering price of $1,195,000 includes the 3,671 SF primary building and lot (valued at $995,000 / $271.04 PSF) and two additional contiguous commercial lots (valued at $100,000 each). This
assembly provides immediate-owner-user utility with significant long-term development upside.
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EXTERIOR PHOTOS
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INTERIOR PHOTOS
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INTERIOR
HIGHLIGHTS

e« Total Climate-Controlled Area: 3,671 sq. ft. of
versatile commercial space (featuring a main area
3,571 sq. ft. plus a dedicated 100 sq. ft. private office).

« Modern Industrial Interior: Featuring brand-new
finished concrete floors, architectural open-beam
ceilings and fresh paint.

« Subdivision Potential: A wall running down the
center allows the building to be easily sealed off and
split into two separate units for multi-tenant leasing

« 10' x 10' Private Office: A dedicated 10' x 10' (100 SF)
interior office provides a professional sanctuary for
private consultations, administrative work, or secure
record storage.

e Retail-Ready Command Center: Features a built-in
reception and checkout desk optimized for
customer flow, point-of-sale operations, and total
showroom visibility.

« Bonus Storage On-Site: Includes a separate 384 sq.
ft. storage shed to maximize usable site square
footage.




SITE PLAN & PARCEL SPECIFICATIONS
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151° <9/ (152"

200' Frontage on S Access Rd | Total Depth: 151' | Total Site Area: approx 30,200 SF | 0.69 Acres

e Uniform Depth: All three parcels maintain a consistent 151" depth, allowing for flexible site

planning, parking optimization, or future expansion.
e High Visibility: Situated just off the heavily trafficked South McCall Road corridor, the site benefits

from significant daily vehicle counts and a mature surrounding consumer base.
e Strategic Layout: The combined parcels create a substantial rectangular block, ideal for a variety
of commercial, professional, or retail uses seeking a prominent Englewood presence.
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SITE INFRASTRUCTURE & VALUE-ADD POTENTIAL

« Recent Roof Replacement: New commercial roofing e Value-Add Assembly: The two contiguous vacant lots offer
system installed in 2020. Instant site expansion for massive parking ratios, outdoor
« Upgraded HVAC: Two new mechanical AJC wnits f storage, or standalone secondary de elopmemi,s. -
installed in 2019. - -+ National Tenant Potential: The combined 200" -
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STRATEGIC DEMOGRAPHIC ANALYSIS: 4275 S ACCESS RD TAPESTRY SEGMENTATION

LIFE MODE URBAMNIZATION

mﬁ. Senior Styles Semirural
\/ Senior lifestyles reveal the effects of saving for The most affordable housing=in smaller towns and
retirement communities located throughout the country

Sogrment 1 Segmen 2 Segment 3 Sagrmant 4 Segment 5

stry Segrmoents Sonkor Escapes The Elders Siver and Gald Rooted Rural The Great Outdoors
of Mousethidds 3274 (38.2%) L9777 (£3.1%) 1096 (15.8%) 980 (11.2%) B30 (7.7%)
ieiiyie Groug SEnicl Siyles Seniar Slyles aennH Slylea Husiss Cutpoats Loy Lountry Lnamg
il GROLp Sermunural Subuirban Penphery suburban Penphery Foural Air
He-Lidenoe Type Sieghe Family, Mobile Homes or single Fomily, High-Hise, Mogube alngle Family/ Sefsonal sngle Famaly | Motile ainghe Farmly
SEasons Homes of Seasona Homes
Hoardehold Typs Mared Couples W/ N Kids Marned Couples wWiNG Kids Married Couples w/No Bids  Mamed Couples Aarried Coupled
O MOS0 SiTe L. 1% 1.7 £ £.41

40,4 65.5 a6 4

This data identifies a high concentration of 'Senior Escapes’, 'The Elders' & ‘Silver and Gold’ (over 81%

combined), representing a stable, high-net-worth consumer base with significant discretionary income.



CONSUMER PROFILE: THE ENGLEWOOD OPPORTUNITY

The local trade area is dominated by three affluent demographic segments
that represent over 81% of the total households within a 1-mile radius:

SENIOR ESCAPES (41.4%)
THE CORE CONSUMER

e Profile: Wealthy, active retirees who have
moved to coastal communities for the
lifestyle.

e Economic Power: High net worth with low or
Nno mortgage debt. They spend significantly on
home improvement, professional services, and
high-quality retail.

e Relevance: This group values convenience
and proximity, making 4275 S Access Rd an
ideal location for professional offices or
boutique retail.

THE ELDERS (23.1%)
THE ESTABLISHED RESIDENT

e Profile: Well-settled retirees who are
deeply embedded in the community.
Cautious spenders but have high loyalty to
local businesses and professional services.

e Economic Power: They possess significant
home equity and stable retirement assets.
They represent a highly loyal customer
base for essential services, insurance, and
medical professionals.

e Relevance: Their presence indicates a very
stable, low-turnover customer base that
supports long-term commercial tenancy.

SILVER AND GOLD (19.8%)
THE WEALTHY ELITE

e Profile: One of the wealthiest senior

segments in the U.S. These are well-
educated, affluent seniors who are "aging
in place."

Economic Power: Highest discretionary

iIncome levels. They are key consumers for
medical specialists, financial advisors, and
upscale services.

Relevance: The presence of this segment

suggests the area can support higher-than-
average price points and premium
commercial tenants.

Strategic Advantage: With a Median Age of 66.4 and an 81.1% concentration in these segments,
this location offers an investor a "recession-resistant" consumer base. These residents are

primarily supported by fixed assets and long-term investments rather than the fluctuating job
market, ensuring consistent and predictable economic activity for the corridor.




TRAFFIC COUNTS

Fachillo A Edmantion Ave Gaail &yvg T p—,
= — - . L rafis Y i AEwier jiem
%, 7 AADT: 3
£ . —__——H—l-'-____.—_-
s "Ir.- =
":. Layala-Ava Alpnandrie Avw Van Loan i ¥
Ll &ve
- .
Biryis e ~ = | i i L - = LalE i = m o
- py g N o5 s ja “n = " : t F = n oo a
L = T = n = = L L s - o
- : & & 8 5 - E a = 2 = 3 I 73 2 4 2
il 5 r ® = 4 a W s E § = = a I r U ¥ & E
F - e u - E & & = = L | e 2 & O M 2 4 & = T € 2 A
mw o= = 2 Thames Avs E § T & = | n -1 " = E. ® w i
I . A & = [ a b 1 - = c .
h I B - = = = [ ] i
e u = 4 2 Wolerlord &wva T = - :_ [
" a3 [= =
. 8 3 o e ® 3 !
= = i g L Dipsarmoad #ve |'||-_|.|.E_. i
= | L I3 "= .
- & - | Eockiard Awve 5 -+ HEling vk
P g ! 23 - 4 -
facoms Ave : B o & o
) E Ir u i ; .: rlaid Aod
Tringal Park -] A :i:' R i -
[ & = Bimu Ead E
_HDT 14000 - = = Wan Gough Avs
- = L]
e i — = Prase vz
[ ____——.__ Tlimere e e | e - Telrel-dwn
l Laalil | e
5 - o — . |
1: e e ~AADT: 30000  p— AADT: 26500 25 —
- ] —e iiep - rem
.- 1 t
E W i o [-
- 1] 1 15 'L n 1 Foplin &ve FMEnley v
& & 1 . W " §
il E Hasn Gig=is hva u 1 W ¥ Winalsad Ava "'_': = Baggat Aws Alall Eve
wi E __: 'i j. .|: - L "—_- I—- -_.:.
R ppuianville Ao al - = ‘= PO — ; Magdsbana Ave Elmiflomer Ave LColamas Ay =
- - -
o = ™ = - [ i = il L
R Cainsring Avs = .:1 ‘-Ii:' Il: :I % A : - Riirigy AwE :-E _:' 5 i EI.
= T n . B
L1 = 4 E < = a @2 m .- = B P ' El g - i
= Jar Narnandino Ava H B 9 ' N W . . - = L T o T A
= B I 4y € E = &£ H - = - B B i T
L Amaiis v s £ E © o = # r £ — R 8 T H m i
= Hew Mailindsdie Av i a " & = ] = 3 & & L - = o oy
_‘_q‘. = — - : vl = o T F 1 =y -
Malanie Awva & i 2 E 3 £ & i o = &
Cpnn Grande Ave s o= ‘= = "5'_'. i = = : =
X = :.l ﬂjp v E r:.' _:' _"l; = ? L1 u:.‘..r 'I'::I E :: = 1 %
= E :'_‘- i = = |::I f ]
w 4 = X = E = = o " "z
I = E = - . i ¢
= - ¥i) ] = r 48 - " L=
- = = E 2 & L a, ]
= 1 o = Towrley Awva I | "_!. % Halogoin Ave
(=] = - # % =
& # E
mr = pirirspray Hivd : o Gisdials &va
o
HMareias vl Hamons &wva
rb"' . | ﬁiﬂ-ll'1 BT ] |:J'III'\|'J| s
q-.- [~ ]
E = i 2 i & "'..-__1 Boolfh &ve A
¥ ;. A = W = - 2
- = i“ hl;‘l'. e ) n | .l I ':'-_, =
. - £= "_-" | l'l'lll|||| Auk - _: o | . :I |:'ﬁ 'I'.:‘? Figrencs Avi ? =
Eian Aaa L B 3 [ - s =& = !l g = A -4 )
i'-h-rr.._i: s F B sl iy duk £ 1 = Eschal Ava = = 4 7 _1'- f f__.'- Magakaide A = £
] = = =) l = ';"
& Beabronk dws L o r W eyl & "' M rere Femas e e ;' MardEen
Efn, MRS, U

= Leafiet | FOOT Powered by E4n | Esn Commundy aps Comntutonrs, Universfy of South Flonda ':-l'll"l:ﬂE':-Dl.lTl‘" FDEFR I‘:tllp-Eﬂ-Sn'ul:l.hp I'.'I-P:rl:ﬁlﬂ'l'l fomTom, Ganmin, Satedraph, I3-|:1:|-'|'e-:|1r|-|:|ll:-|;-=- Inc, METUMASA, USGS,



DEVELOPMENT / VALUE-ADD POTENTIAL

Immediate Site Expansion

The two contiguous 50' x 151' lots provide a "blank canvas" for a secondary
structure. Under the flexible CG (Commercial General) zoning, this
footprint could accommodate an additional 3,000-5,000 SF building, ideal
for:

o« Climate-controlled storage or warehouse-flex space.

« A secondary retail storefront or professional office suite.

e Specialized medical suites to serve the high-density senior demographic.

Optimized Parking & Accessibility

For medical or high-volume retail users, the additional land can be
converted into a high-capacity paved parking lot. This allows for:

« Meeting/exceeding parking ratios required for medical or restaurant use.

« Enhanced ingress/egress for large delivery vehicles or client traffic.

Strategic Flexibility & Exit Strategy

Because the three lots (the building lot and the two vacant lots) are on
separate legal descriptions, a future owner has a unique "de-risking"
opportunity:
e Recoup Capital: Sell off one or both vacant lots individually if the full site
area is not required for the primary operation.
« Land Banking: Hold the additional frontage as the SR-776 corridor
continues to appreciate, securing a rare 200' presence in a high-demand
coastal market.
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THIS OPPORTUNITY? A ! w7

R EA DY TO D I S C U SS é%Coastal Dreams kW'SLAND T

Rebekah, Lon & Brittani McCracken, REALTORS ® R .
Coastal Dreams Team at Keller Williams Island Life Real Estate | . & o ‘._

.

Reba: (941) 219-2347 y s Bl ,@5.1
rebaflhomes@agmail.com

Lon: (941) 256-5588
lonflhomes@gmail.com

Brittani: (517) 507-7749
brittaniflhomes@gmail.com

All information provided is deemed reliable but not guaranteed. Broker and Seller make no
warranties as to the accuracy of the information. All measurements and figures are approximate.
Buyer is responsible for independent verification through due diligence.
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