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PROPERTY SUMMARY

OFFERING SUMMARY

SALE PRICE:
BUILDING SIZE:
LOT SIZE:

ZONING:
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PROPERTY OVERVIEW
$879,000 Located off of W. William J. Bryan Parkway, the Boys and Girls Club property consists of + 13,500 SF of activity,
office, and gymnasium space, along with outdoor playground and activity areas. This would be an excellent

13,500 SF building for a church, daycare, or non-profit organization. This property is less than one mile away from the
Historic Downtown Bryan.

62,500 SF
Commercial PROPERTY HIGHLIGHTS

« Solid brick construction
. +1.43 Acres [Entire City Block]
Central Location within Bryan and quick access to Highway 21

Within half a mile of Downtown Bryan

. Useable land to expand behind the property
. Full size tennis court and basketball court
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AERIAL PHOTO
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ADDITIONAL PHOTOS
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LOCATION MAP
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RETAILER MAP
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Site Demographic INCOME
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ABOUT SVN
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The SVN® brand was founded in 1987 out of a desire to improve the
commercial real estate industry for all stakeholders through
cooperation and organized competition.

Today, SVN® International Corp., a full-service commercial real
estate franchisor of the SVN® brand, is comprised of over 1,600
Advisors and staff in over 200 offices across the globe. Geographic
coverage and amplified outreach to traditional, cross-market and
emerging buyers and tenants is the only way to achieve maximum
value for our clients.

Our proactive promotion of properties and fee sharing with the
entire commercial real estate industry is our way of putting clients’
needs first. This is our unique Shared Value Networksv and just one
of the many ways that SVN Advisors create amazing value with our
clients, colleagues and communities.

Our robust global platform, combined with the entrepreneurial

drive of our business owners and their dedicated SVN Advisors,
assures representation that creates maximum value for our clients.
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Information About Brokerage Services

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales
agents sponsored by the broker.

e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the
broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by
the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s
agent through an agreement with the owner, usually in a written listing to sell or property
management agreement. An owner’s agent must perform the broker’s minimum duties

above and must inform the owner of any material information about the property or transaction
known by the agent, including information disclosed to the agent or subagent by the buyer or
buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written representation agreement. A buyer’s agent must

perform the broker’s minimum duties above and must inform the buyer of any material information
about the property or transaction known by the agent, including information disclosed to the agent
by the seller or seller’s agent.

Riverstone C.R.E. Co. 9005980

Licensed Broker / Broker Firm Name or License No.

Primary Assumed Business Name

James Jones 545598
License No.

Licensed Supervisor of Sales Agent/ License No.

Associate

Jarred Taylor 746005
Sales Agent/Associate’s Name License No.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties

the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set
forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

e Must treat all parties to the transaction impartially and fairly;

e May, with the parties’ written consent, appoint a different license holder associated with the
broker to each party (owner and buyer) to communicate with, provide opinions and advice
to, and carry out the instructions of each party to the transaction.

e Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a written
offer; and

o any confidential information or any other information that a party specifically instructs
the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without
an agreement to represent the buyer. A subagent can assist the buyer but does not represent the
buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN
WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the
representation agreement.
e \Who will pay the broker for services provided to you, when payment will be made and how
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information
purposes. It does not create an obligation for you to use the broker’s services. Please
acknowledge receipt of this notice below and retain a copy for your records.

riverstone@svn.com (979) 431-4400

Phone

Email

jim.jones@svn.com (979) 431-4400

Phone

Email Phone

jarred.taylor@svn.com (979) 431-4400

Email Phone

Regulated by the Texas Real Estate Commission
TXR-2501

Buyer/Tenant/Seller/Landlord Initials

Date . .
Information available at www.trec.texas.gov

IABS 1-0 Date



